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Paris, 24th July 2007 

 

Strong Sales Growth in 1st Half 2007: 

Revenues*: + 81%     Bookings: + 165% 
 

Emailvision, the European technology and market leader for e-mail marketing software, 
presents its 1st half 2007 sales results. 
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* Integration of Barnes & Richardson revenues starting 1st June 2006 

Confirmation of Fundamentals 
First half 2007 revenues reached 7.22 M�  representing 81% total growth and 64% organic 
growth.  

The Q2 2007 is the 4th consecutive quarter of organic revenue growth acceleration with 
+72% growth (+54% in Q1 2007, +41% in Q4 2006, +20% in Q3 2006). 

This performance confirms the success of the sales team reorganisation initiated by the 
management in Q2 2006. 

The strong sales dynamic was demonstrated to an even greater extent through the bookings 
performance. Bookings grew by 165% in the 1st half 2007 compared to the same period last 
year. 

Emailvision benefits from increasing medium to long term revenue visibility: by end 1st half 
2007, the average client contract duration reached 25 Months and revenue backlog reached 
over 10 Million Euros -representing 157% growth over the same period last year. 

Sales were driven by the increasing market demand in Europe for high performance e-mail 
marketing software services. All markets where the Emailvision group is present (France, 
Germany, UK and Benelux) contributed to the sales growth. 

Emailvision continued to win new clients and currently counts over 700 clients worldwide. 
New clients who selected the Emailvision Campaign Commander™ software service in Q2 
2007 include Telecom Italia, Daily Motion and Cadremploi in France, Dial-A-Phone, 
Moneynet and Decathlon in the UK, BE2 GmbH in Germany, 20th Century Fox and Thalys in 
Benelux. 

Successful Execution of the Market Share Growth Strategy 
As per its strategy, the Emailvision group continues to focus on market share growth and on 
leveraging the “on demand” software business model. 

During the 1st half 2007, the company increased investments in Sales & Marketing. The 
company hired a country manager in Germany and grew the group sales force to 33 sales 
hunters. Emailvision won significant new business at an increased number of trade shows 
across Europe. 

During the period, Emailvision successfully launched a 2nd data centre to double client 
capacity and strengthened the research and development team to increase product 
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competitiveness. 

 
Next Financial Announcement: 1st Half Results on 12th September 2007 

 

Emailvision is listed on Alternext - ISIN Code: FR0004168045 / MNEMO : ALEMV 
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Contacts 

Emailvision Global Equities ACTIFIN 
   

Nick Heys, CEO Listing sponsor Financial Communications Agency 
Olivier Candau, CFO  

Tel. : +33 1 41 27 27 17 
Stéphane Lefèvre-Sauli 
Tél. : +33 1 44 43 33 00 

Jean-Yves Barbara - Emilie Dèbes 
Tél. : +33 1 56 88 11 11 

investor-relations@emailvision.com  jybarbara ou edebes@actifin.fr 
   

 


